
In trendy cities like Dallas, Atlanta 
and Nashville, commercial proper-
ties are flying off the shelves at top 

dollar. But just outside those markets, 
in metro areas of several hundred  
thousand residents, is where the real 
deals are being captured.  
 That’s the wheelhouse of Engel  
Realty Company, a 110-year-old real 
estate firm with a track record of  
commercial properties throughout  
Alabama, Florida, Mississippi and  
other southeastern states.
 “We won’t compete with large insti-
tutional investors that will pay inflated 
prices in major cities,” says President  
and CEO Bill Butler. “We’re looking  
for good, safe, comfortable deals. We 
don’t go in on a hope and a prayer.”
 Engel Realty Company targets  
multifamily, office and retail properties 
in the $10 million to $20 million  
market, and most deals are comprised  
of multiple partners. 
 “The acquisitions are deal-specific, 
meaning we go to our partners  
individually for every new deal,”  
explains Senior Executive Vice  

Engel Realty Company disclaims any role or liability as a broker of securities, a dealer of securities, 
an issuer of securities, a promoter of securities or an investment adviser.  

Potential partners should be aware that any investment with Engel, if deemed a security,  
is not registered under the securities laws, is subject to a prospectus or other offering disclosure,  
is subject to restrictions on transfer, involves significant risk and may be sold only to accredited 

investors (requiring certain income and net worth thresholds).

President and Principal Steve Butler. 
“Our money is always invested as well.”

Transparent Operations
To maximize profits, Engel Realty 
Company oversees the management 
and leasing responsibilities of each  
purchase. 
 “Before we buy, we develop a plan to 
operate the property, increase its value 
and then exit,” says Steve. “Most deals 
are projected for five to 10 years.”
 Typically, properties are purchased 
with 20 to 25 percent cash down, and 
the company never leverages more 
than 80 percent of the purchase price. 
Partners receive detailed updates on 
the property every month. 
 “We report everything—the good 
and the bad,” says Steve. “We’ve  
established a long-standing reputation 
for good communication and trust-
worthy service.”

Right Investment, Right Investor 
Thanks to low interest rates and  
various financing options, the current 
economic environment is a promising 
time to buy. But not every deal is  
suited for every investor.
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For the right price at the right time,  
commercial real estate can be a wise 
investment—especially when Engel  
Realty Company is the guide.

For more information, call 205-939-6800 or visit engelrealty.com.

 “People have different appetites,” 
observes Bill. “Many partners like 
multifamily properties because they 
come with less downside risk, but some 
prefer retail or office investments.”
 Cash, of course, is also an issue. Real 
estate returns can be excellent, but 
they are illiquid and long term, not 
typically suited for those who  
need cash on hand.
 “We take our fiduciary responsibility 
seriously,” says Bill. “We’re proud to 
have many repeat partners participate 
in our acquisitions.”
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